Stan M. Callison                       
      


   
1500 W. Center St #701




Rogers, AR 72756

479-802-9399  

stan.callison@yahoo.com 

Sales / Management Professional
Award-winning Sales Leader with over 30 years experience in outside sales, sales management, advertising and customer service. Self-starter and an excellent communicator with a proven ability to exceed objectives and increase bottom-line profits in a highly competitive environment. 
Key Strengths Include:

	· New Account Development
	· Business Planning
	· Retail Display

	· Marketing & Advertising
	· Quoting
	· Client Relations

	· Project Management
	· Order Processing
	· Design Process


	
	Professional Experience
	


Corporate Business Systems

Bentonville, AR

                         10/16-present

 Account Sales Representative
Business to business sales and Digital Solutions Consultant

Prospected new business through face to face sales calls.  

Maintained customer service with existing accounts. 

Worked with the customer to determine their needs and wants.  Prepared quotes, installed and trained on new equipment my customers purchased. 

Well versed in Compass, Sherpa and ACT software. 

Knowledgeable in Canon, Kyocera, Konica, and Minolta Equipment.
Created public awareness by attending local events, fairs and Chamber of Commerce events.

Phoned, visited, emailed existing and new customers to ensure great customer service.

Case Stack 




Fayetteville, AR



   2/16-10/16
Account Representative
Inside sales and phone sales 

Sell to and acquire partners that we may provide efficient transportation solutions. 

Contact customers by telephone soliciting freight, confirming freight pickup and delivery appointments. Maintain documentation of all correspondence on the computer; sending faxes and emails to all customers and clients; maintain customer relations; work in a team environment. In summary, my good decision making skills helped me select and schedule freight movement of orders that effectively utilize available equipment of all operations groups on a daily basis, while maintaining contact and rapport with all customer both internal and external.
Preferred Office Products


Fayetteville, AR

                           9/14-2/16

 Account Sales Representative
Business to business sales and Digital Solutions Consultant

Prospected new business through face to face sales calls.  
Maintained customer service with existing accounts. 
Worked with the customer to determine their needs and wants.  Prepared quotes, installed and trained on new equipment my customers purchased. 
Well versed in Compass, Sherpa and ACT software. 

Knowledgeable in Canon, Xerox and Lanier Equipment.
Created public awareness by attending local events, fairs and Chamber of Commerce events.

Phoned, visited, emailed existing and new customers to ensure great customer service.

Schwan’s Route Sales Representative
Springdale, AR 




        5/14-9/14
Drive delivery truck to individual homes.  Sell frozen foods to newly acquired and existing customers.

Paperwork, bank deposits, DOT certified, Train new drivers, follow DOT regulations, and exceptional customer service. 

Allen's Foods  

Bella Vista, AR 




               9/13-6/14
Successfully maintain exceptional customer service in day to day operations.
Hawkeye Management






      
         1/2013 - 9/13
Small Business Finance Advisor

Help Small Business both new and existing, obtain unsecured capital without collateral using PowerPoint and screen sharing software . Obtained FICO PRO Certification through courses training and testing .
Names and Numbers
Bentonville, AR 




      5/2012-12/2012
Account Executive

Business to Business Sales
Acquired new business as well as serve existing accounts for large directory publishing company.

Sun Graphics, Inc., Parsons, KS





                   05/2010 – 08/2011
Providing high quality color printing for 50 years.   
Account Executive 

Proactively building new clientele, re-establishing relationships to grow customer base. Currently building relationships with Wal-Mart, Sam’s Club and DaySpring Greeting Cards. Oversee all quoting from project design to production. 
Arkansas Democrat Gazette, fayetteville, AR                                                       03/2009 – 05/2010
Largest news paper in Arkansas.                                                                                                                                   

intercept sales manager 

· Responsible for acquiring new store locations for Kiosk sales

· Hire sales people as needed

· Schedule kiosk locations in over 20 locations per week

· Manage and schedule sales staff of 11 

· Responsible for payroll duties

· Build relationship with current and new store location managers

· Schedule all specials events and make sure all promotional materials are at shows

· Continuously attaining new sales                                                                                                                                                                                                                         
The RoArk Group, Inc., Rogers, AR





             1991 – 2009 
Nationally recognized printing company providing printing and related services to some of the world’s largest companies.
Account Executive 
Manage sales and service of 70+ accounts including Wal-Mart, Sam’s Club, DaySpring Greeting Cards, and Tyson. Oversee all signage and brochure printing from project design to production. Consult with Buyers, Marketing Directors, Product Managers, and Procurement Department on product shelf life, placement, coverage, color, Point of Purchase (POP), and material. Schedule service calls, proactively develop new business, provide quotes, write up bids, and ensure customer satisfaction. Establish excellent working relationships with national and regional advertising agencies.
· Contributed to growth of company from $3.5MM/year to $12MM+/year through personal meetings, proactive account maintenance, and new account acquisition
· Completed time-sensitive projects by driving products overnight to customers in Tulsa and Kansas City and meeting with customers in their homes to deliver and review proofs. Result: Production remained on-time and customers were completely satisfied. 

· Top Sales Producer chosen to represent company at Printing Industry of America (PIA) conventions for two consecutive years. 

Pine Bluff Commercial, Pine Bluff, AR






 1989 – 1991 

Award-winning paper serving the mid-south region since 1881with a circulation of 23,000. 
Sales Manager 
Managed a staff of 22 sales representatives. Oversaw sales, advertising, and promotions. Called on new and existing accounts to develop ads for new publications. Developed quotas, sales goals, and training programs for sales representatives. Analyzed sales statistics to determine sales potential and requirements. Monitored preferences of customers and created business proposals to develop into advertising campaigns.  
Northwest Arkansas Times, Fayetteville, AR





 1986 – 1989  
Daily news provider with a circulation of 13,500.
Sales Manager
Managed all promotions, sales, and advertising for publication. Implemented consultation, scheduling, and planning for advertising campaigns with local businesses. Supervised a staff of 15 sales representatives. Provided services such as proofs, tear sheets, and spec-ads for current and prospective clients. Serviced existing accounts and acquired new business relationships within community. 
Professional Experience, continued

Upon request Job History from 1973 to 1986 to be provided 
	
	Education & Licenses
	


FICO Pro Certified 2013
Arkansas Real Estate License, 2007 
Water’s Real Estate Trainers, Bentonville, AR
Business Administration: Completed one year toward a degree in Business, 1978 
Northwest Arkansas Community College, Bentonville, AR
	
	Additional Information
	


Computer Skills: Microsoft Excel, Word, Outlook, Access, & Adobe
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